Scout Cards have been gaining momentum and popularity with Scout units across
the country. Over the past few years this new type of fundraising product sale has
been utilized by local Scouts to raise money to support their year-round Scouting
including summer camps, trips, outings, and other program activities.
The cards include discounts from various businesses represented in our local
communities and have several one-time-use “break off” coupons along with
multi-use offers.
The Old Hickory Scout Card is offered at the low price point of $10.00. Customers
recoup their donation by using the one-time coupons and enjoy multiple food,
service, and entertainment discounts throughout the year.
• Features of a Scout Card sale include the following:
• Risk free for the unit by returning unused cards to the council
• Unit can earn 50% commission based on their own commitment to sell
• Grocery or other major retail discounts make the cards easy to sell
• Customers receive high value
• Sale is approved by the council which allows the Scouts to wear their
uniform
• Traditional, online and social media selling opportunities make it easy to
achieve your goal.

February 25, 2021 - 7:00 PM Council Wide Scout Card Kickoff
Orientation (meeting format: via zoom)
April 2021 - Scout Cards are distributed at District
Roundtables/Kickoffs or can be picked up at the Old Hickory
Council Service Center.
April 15, 2021 Each unit should hold a UNIT KICKOFF to get
their Scouts excited about the sale.
April 15th - June 15th - SALES ARE ONGOING
June 15th – Deadline to return unsold cards and money into the
council.*
*All checked-out Scout Cards must be returned and paid for to
qualify for the bonus commission.

1. The Scout Card sells for $10.00. What is the break down on where the money goes?
Your unit retains $5.00 per card sold. The other $5.00 is turned in to the council via
Roundtable, mail, or visiting the service center at any time during the sales period. The
council pays for production cost and the securing of the discounts and has the
associated risk of unsold cards. If a unit does not return unsold cards, at the end of the
sale they will receive an invoice detailing the amount due.
2. One of the Scouts said he/she lost the cards? What do we do? Due to the production
costs of the cards and securing the vendors, we need to assume that the cards are used
or sold. Therefore, units will be responsible for any cards not returned by the end of the
sale. $5.00 per card will be charged to the unit for each card not returned.
3. Are there any prizes or patches? YES! This year we will offer additional incentives to
various council activities. Scouts may increase their earnings potential by selling the
minimum required cards to qualify for free or partial reduction in activity prices. Please
see the chart on the following pages for more information.
4. Can I sell in front of the stores listed on the card? The stores listed on the Scout Card
always like new customers in addition to their existing ones. Please consider other
places to sell them before approaching the stores. When you approach the store, please
work with the manager and respect their answer. Many will say “yes”. Some may
indicate that the property does not permit sales.
5. Can my family buy $100 worth and use the coupons? It seems too good to be true.
Yes, as a family, you can buy the cards for your own use and use the coupons. Yes, it
seems funny that you spend $100 and get more back over time, but that is how we set
the price point. We wanted to make it’s a win-win all around. Your family can recoup
the cost of the cards in a few visits to the stores listed.
6. Can another group sell these cards on our behalf? Or only Scouts? These cards can be
sold by any group that is officially chartered by the BSA or an Explorer Post. If a local
civic club or group would like to assist, please coordinate that with your local District
Executive.

7. How do we get more cards? They are selling fast. Please contact the Old Hickory
Council to request more cards. You will be requested to turn in the funds associated
with your initial order so you can pick up more. The reason for this is because the
success of the sale comes down to available inventory and motivated sellers. If Scout
Cards are locked up in someone’s trunk and turned in later, no one benefitted.
Additional cards can be relayed through your District Executive, mailed if needed, or
picked up directly at the service center.
8. Can adults sell the cards too? Yes, please help your own Scouts by selling the cards at
work, school, and your place of worship. Each friend should see the value in the $10
Scout Card and getting their $10 right back. Encourage them to buy multiples. The cards
are good all year.
9. Can we wear uniforms to sell the Scout Card? Yes, since it is a council-level money
earning project, you are permitted to wear the BSA uniform and encouraged to do so.
Popcorn and Scout Cards are the only council-level approved money earning projects.
All other projects must have approval to wear the uniform.
10. For the $5.00 that is retained as a unit commission, where does that go? It is essential
that the unit committee establish how camp fees will be offset by the sale of Scout
Cards. Most groups use the sale to lower everyone’s cost by paying a portion of fees.
The front of the card indicates that the overall Scout unit benefits, not just one person.
This $5.00 does not have to be used for camp but can be used for anything Scouting
related.
11. Can we sell the card for a different amount? The front of the card says, “Just $10”, so
your customers may lose confidence in you and the product. Please do not discount the
card or sell it for above the asking price. The price point has been proven in other
nationwide sales to be on target with the discounts offered.
12. My unit has decided not to sell Scout Cards. Can my Scout sell them independently?
Absolutely! Forms, cards, and information is available at the council office or on the Old
Hickory Council website. Scouts and their families will keep track of their own cards sold
and be responsible for returning any unused cards before the deadline.
13. How to sell during the pandemic? A strong suggestion is selling by emailing camp card
sales info to neighbors and past buyers, use Facebook and other social media outlets to
sell to friends and family and then go to their house to pick up payment and drop off
cards following CDC safety protocols.

Additional Information
Distribution of Cards: Units will receive their initial supply of cards at their scheduled district
kick-off and orientation meetings. Most units will receive 100-300 cards based on their
membership and previous sales history. Additional cards can be obtained from your district
Scout Card sales chairperson, or District Executive, usually within a day or less.
Card Accountability: Before a unit card sales chairperson signs for cards, he/she should count
the cards and make sure the count agrees with the amount on the receipt. He/she should keep
a complete and accurate records of all cards distributed on the card sales unit record sheet and
should keep copies of receipts for all money submitted and unsold cards returned.
Remember, a unit card sales chairperson must submit $5 for each card sold or not returned. All
unsold cards must be returned. The unit is responsible for all cards checked out. Either the card
or the money must be submitted at the end of the sale. Scout Cards should be treated like cash.
Payment by check: Unit sales chairperson must submit their monies to the Old Hickory Council
by submitting a single unit check. This will speed up the accounting process and prevent the
need of your district sales chairperson handling large amounts of cash. Be sure that the check is
identified with your unit type and unit number (ex. Pack 123, Scout Card Sales). Checks should
be payable to the Old Hickory Council.
Remember A Scout is Thrifty…. They can earn their own way to Summer Camp! Old Hickory
Council is pleased to provide the “Scout Card” Sale. This initiative is designed to HELP Scouts
earn their way to a summer/day camp program, especially the environment we are in!

Ø Scout Sales Incentives- In 2021, Scouts selling Scout Cards will have an
opportunity to earn discounted or free activities. These incentives can only be
applied to the Scout that actually sells the cards and are not transferable to
other youth. This is a tiered incentive program. The more a Scout sells, the
greater the value of the activity. Activity incentives are not compounded. A
Scout may choose only one of the activities that fall within his total card sales.
25 cards sold – Scouts who sell 25 cards will be entered into a weekly drawing
for a $25 Scout Shop gift card. Scouts will be entered into this drawing for
each 25 cards sold. Leaders should send the name and unit number of the
participating Scout via email to: oldhickorycampcards@gmail.com. Please
submit this information by each Friday of the sale. (April 15 through June 15)
(2 gift cards weekly will be given out)
50 cards sold- If a Cub Scout sells 50 cards, they will receive a credit for free
admission to the 2021 Fall Family Adventure Weekend to held at Camp Raven
Knob. A Scouts BSA member who sells 50 cards will receive a credit for free
admission to the 2021 Council Camporee to held at Camp Raven Knob.
100/150 Cards Sold – For Cub Scouts that sell 100 cards, they will receive a
50% credit on their Cub Scout Resident Camp fee. If a Cub Scout sells an
additional 50 cards, or a total of 150 cards, they will receive a 100% credit for
Cub Scout Resident Camp fee.
150 Cards Sold- (The 150 Club) For Scouts BSA members that sell 150 cards,
they will receive a 50% credit on their Scouts BSA Summer Camp fee at Camp
Raven Knob.

.

Each Unit’s Top Salesperson will be placed in a council-wide drawing for a chance
to win the latest Xbox or PlayStation system of their choice.*

*Each Unit’s Top Salesperson must have sold a minimum 100 cards to be eligible for drawing for a
chance to win!

• Recognize the top sellers for each district
• Recognize the top 3 sellers in the council
• Recognize all sellers that sold 100 or more cards (the 100 club)
• Recognize the top 3 units for each district and the council

SHARE THIS SALES INFORMATION WITH YOUR SCOUTS.
BE PREPARED.
1.

Selling Scout Cards is easy.

2.

Most Scouts will be given 5 to 10 cards to start. If you sell those cards, get another set
from your leader. Treat these cards like money.

3.

Units will also conduct group sales efforts in front of local stores.

4.

Practice your sales presentation on your parents. Use these tips:

5.

A.

Stand still and proud.

B.

Speak slowly and clearly.

C.

Tell them why you are selling (to earn your way to camp).

D.

Wear your uniform.

E.

Ask if they have friends who might like cards.

F.

Say “thank you”.

Remember - the more you sell, the more money you can earn for you den, pack or troop.

HERE IS HOW TO DO IT!

(Sample Sales Script)

1.

Hello, my name is

. I’m a Scout with Troop or Pack

2.

I’m selling Scout Cards to help my (PACK, TROOP, CREW) earn money and to earn my way to camp
this summer. Our Scout Cards are full of valuable coupons and only cost $10. Our Scout Card
includes (give example from the back of the cards).

3.

(Show the buyer your cards)

4.

Your support will help the local Scouting program. Each card is only $10. How many would you
like? (Be sure to collect $10.00 for each card sold when the sale is made.)

4.

Thank you for your support!
(Be sure to say thank you even if they did not buy a card!)

SAMPLE

Scout or Cub Scout Handbook- $18 or 4 Cards Sold
CUB SCOUT DAY CAMP (DEPENDING ON DISTRICT FEE) $50 or 10 Cards Sold
A Years’ Scout Registration Fee- $66 or 14 Cards Sold
WEEK OF SUMMER CAMP – $345 or 69 Cards Sold

ü Hold a Unit Kickoff & Set A Goal!!
ü You can’t sell a product you have never used. Make sure your first
customer is you! When people see you use it they will inquire on how
to get one of their own.
ü Practice your pitch to family members and friends who will most
likely buy no matter what!
ü Use your popcorn list to revisit customers comfortable buying from
you
ü Visit your local school, church, or civic club. All these locations will be
familiar with the importance of the scouting program!
ü Virtual and online sales kit available (please contact your local district
camp card chairman or district executive)
ü Social Media Sales: Use technology to your advantage, reach out to
family and friends by texting, email and other appropriate social
media, such as Facebook as an example.
•
•
•
•
•
•

Instagram
Twitter
Facebook
Create a website
Email Campaign
Text

https://www.oldhickorycouncil.org/scoutcards

